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About Us
Gillier Group a Development and Marketing company and is all about forward motion. We 
Develop and handle the sales & marketing for major resort based projects and different 
businesses on various continents requires the ability to seize value-based opportunities, to 
establish a consortium of powerful and reliable allies and to implement strong management 
teams.

Due to growth and vision we are now permanently based in Dubai providing Sales & Marketing 
expertise for many projects. We have also opened Fiji. We work with people locally and a 
percentage of staff overseas and we are 80% family owned. We also have a sales force of 
dedicated sales executives, architects, draftsmen, solicitors and a marketing and design team.
Since 1977, we have worked on five star hotels in New Caledonia, Tahiti, Singapore, Japan, 
France, Luxembourg, UAE, Thailand, Fiji and The Philippines. As the luxury travel market has 
grown dramatically, Gillier Group has adapted to emerging international trends while in 
insisting on quality and sustainability.

Gillier Group Marketing is a division of Gillier Group Developments specializing in residential, 
commercial, hotel developments, Island Developments Projects and Business Marketing. 
Gillier Group develops and markets new projects which include sectional title developments, 
vacant land, golf course estates, sectional title hotel suites, hotels, managed condos, shopping 
centers, water bungalows, branding businesses, websites and logos, professional training 
designing and total business marketing and infrastructure.

One of Gillier Group's strongest advantage is the understanding of the dynamic and rapidly 
expanding market and its significant influence on investment patterns and property values. 
Without an in-depth and up to date understanding of these factors, the marketing of large scale 
developments is a dangerously hit-and-miss business. 



Company Origins
Gillier Group originated over 7 years, when our Executive Chairman and CEO Bruno Gillier and 
Director Barry Toomey, saw the need for significant offshore hotel projects and marketing needs. 
Upon investigation it became very apparent that such projects demand first hand experience and 
direct contact with the individual hotels and marketing and the markets in which they operated in 
order to ascertain their highest potential quality of service and support infrastructure hence 
elevating the status of the hotel and Marketing to the highest degree. 

In the last five years, Gillier Group has traveled to the UAE, Australia, Europe, The Philippines, 
Thailand, India and Fiji on numerous occasions, visiting, verifying their infrastructure, capabilities 
and line of expertise. From this experience we have managed to source a list of reputable Hotels, 
and gain a key understanding of the tourism and service markets in those areas. 

A decision was then made to trade under a new entity that would fully utilize this knowledge base 
into mainstream Hotel projects and Marketing projects with a key emphasis in offshore Hotels. At 
this point, we have good business relations with a number of the large hotel chains and have a list 
of projects that has been brought on board to assist in this new direction. These valuable contacts 
provide the local market knowledge to assist with the key entry of the chains into their target 
locations. 

The previous years were spent researching the needs and time-scales for the new projects and 
developing a team of professionals that would work on the systems and procedures required to 
manage the projects. Considerable time and effort went into this “R&D” phase. Our existing 
reputation and contacts in the industry, we were able to secure significant Hotel and Marketing 
projects from recognized clients in the Hotel and Marketing sectors.

Gillier Group has expanded into their own Real Estate Company, Construction Company, 
Brokerage and Mortgage Company, Travel and Tour Company, Marketing Company and also 
have invested in their own Developments.



Our Corporate Team
Bruno Gillier - EXECUTIVE CHAIRMAN & CEO (Dubai, UAE)

Bruno Gillier is a specialist in the hotel business, working in the industry for over 25 years. His family worked for 
UTA (now Air France) airlines for 13 years. They lived in 6 different countries and were asked to open some of the 
top leading hotels in over 6 countries on 3 different continents, including Singapore (Le Meridien), Tahiti and New 
Caledonia. Subsequently, they decided to open their own in Nice (France). They then moved to Luxembourg and 
acquired 2 hotels in the same town.

Personally, Bruno has worked almost all the different roles required in a hotel of international reputation, including 
customer service, catering and executive management. He became a chef after spending his childhood in those 
Hotels, and was quickly promoted to Executive Chef of a number of the top hotels in Perth, Australia.
Bruno has been requested to manage and plan catering for some of the elite of Australian business and social 
society, including Alan Bond. Bruno managed the opening of the 5-star Burswood Hotel‘s top restaurants, the 
Hilton Fine Dinning which have won a number of Gold and International Plate Awards. He then built a restaurant in 
West Perth that was sold 7 years later.

Bruno Gillier is now an Entrepreneur/Developer and maintains all the close family contacts as valuable business 
partners in order to provide the best levels of service and management expertise to his clients.

Barry Toomey - DIRECTOR (Sydney, Australia)
Barry Toomey Q.C has been a leading Queen's Counsel (essentially a senior trial lawyer) in Sydney for 30 years. 
He has had a wide experience in most branches of the law. He has been a member of the New South Wales Bar 
Council, the governing body of barristers in the State, for 11 years during his career. He has been chairman of the 
Bar Council ethics committees. For 26 years, he was majority owner of a leading Sydney hotel. He is a 
shareholder and director of a recently formed mortgage company Area3 Pty. Ltd. Mr. Toomey brings to the 
company broad experience of business and law at a high level. 



Our Corporate Team
Salah S. Al-Halyan - DIRECTOR OF MARKETING (Dubai, UAE)

Salah S. Al-Halyan the founder and Director of Gulf Insurance Consulting is a UAE national, Certified Insurance 
Consultant by the Ministry of Economy. Salah was licensed in the USA, in the states of California and Florida, for 
Life & Disability, Health, Property & Casualty Insurance and as a Certified Investment Consultant. He worked for 
several years in the US financial services market as a Financial Consultant catering to clients' financial needs in 
the area of Employee Benefits, Financial Planning, Pension & Retirement, Life and General Insurance.

In the UAE Salah held top positions with two of the largest insurance companies, directing the biggest insurance 
sales teams in the Middle East area. He has been the General Manager of the Emirates Insurance Association. 
He is also a registered insurance expert with Dubai Courts and the UAE federal Courts, and a member of the 
Chartered Institute of Arbitration(CIArb)-UK. Salah is a permanent writer in the leading UAE English newspapers 
Gulf News ("Forward Planning") and Al BAYAN. Salah has his own Television Talk Show and Radio Talk Show.

Ahmed Hassan Al Ali - DIRECTOR OF INVESTMENTS & PROJECTS 
(Abu Dhabi, UAE)

Ahmed studied at the Al Ain University. He has worked for the aviation department for the last 22 years and was 
promoted to Executive Director for the last 8 years. Ahmed is well known for his contacts, charm and personality 
and reports direct to Sheik Hamden Bin Mubarak Al Nahyan who is the Public Works Minister. He also owns a 
Petrol company and a construction company in Abu Dhabi.



Our Corporate Team
Christopher Fraser- DIRECTOR OF OPERATIONS EUROPE (Malaga, SPAIN)

Currently a partner with a real estate brokerage based in Malaga specializing in corporate commercial sales and 
acquisitions. Chris possesses a multiplicity of skills with twenty five years experience in the commercial real estate 
industry on a global scale. A totally articulate guy with first class organizational and motivational abilities, working 
alongside a phenomenally well respected team of co brokers better known as “the family” he is passionate in his drive 
for perfection and strives to offer his clients a “bespoke service” in a very tough and ragged industry.

Straight talking and endorsing a prerequisite for professionalism, personal and professional integrity and absolute 
honesty in all dealings. Chris Does not suffer fools gladly!
Over the years he amassed a vast number of valuable clients and broker contacts as a result of the transparent 
manner in which he deals and the degree of trust that has been developed.

Good interpersonal skills and a good team player with an intimate understanding of the varying business practices 
worldwide. Good negotiations and mediation abilities. Chris is a respected adviser and consultant too many large 
cooperation’s a facilitator and goal getting achiever

Mohammed Al Sayed - DIRECTOR OF INVESTMENTS & BROKERAGE (Doha, QATAR)

Mohammed is a Civil Engineer with experience in the general construction field particularly in landscaping and 
theming works. He has been working in the U.A.E. market for the last 16 years in several positions with different 
contracting companies. He is currently the General Manager of COST Middle East Contracting LLC which is the 
Middle East branch of the U.S. company called COST of Wisconsin, the leader in Design & Build theming projects 
and with 50 years of experience in the same field. Mr. Sayed has extensive experience in the management of real 
estate development operations in the GULF and on unique projects. He has the ability to manage and deliver new 
waterfront development projects. Mohammed sees through the project from inception to implementation delivering 
the project in a professional manner to the management company. 



Our Corporate Team

Rony Hershenzon - DIRECTOR OF OPERATIONS (Tel Aviv, Israel)
Rony is the founder and the owner of RH Global Realty & Investment, located in Tel Aviv, Israel. He is also a partner 
of the Arc-Hotel Consulting Network, located in Italy. He is a professional real estate broker, with 30 years of 
experience in real estate.
Rony´s last position was as the CEO of Tefahot Properties & Investment Ltd, a subsidiary of the largest mortgage 
bank in Israel and the fourth largest banking group in the country with branches in Europe, U.S.A., and South 
America. His clients are large public investment companies and funds which look after assets deals, yield deals and 
much more. In the last 2 years, he has specialized in hotels and European real estate.

Steven has over 13 years experience from industries like Telecom,Timeshare,BPO,Banking.Started with ATNT(USA) 
as Manager Sales ( East coast) and within a span of 13 years worked with corporate like Standred Charted 
Bank,NTL,HSBC,Hero Ites,e Three R,ICICI,SAS at senior Management levels like COO,VP Training and quality 
assurance and GM customer supports, Regional director Business developments and also worked on Independent 
projects from Global collaborations, True Telecom and Tucon.
Steven has a Masters in Business Administration qualification and also a certified trainer from Achieve Global for 
business development. Steven has also completed a complete customer and sales service course which has helped 
in his success. 

Steven Kaul - DIRECTOR OF INVESTMENTS & BROKERAGE (Delhi, India)



Our Corporate Team

Philippe Lamery - DIRECTOR OF BROKERAGE & INVESTMENTS (Miami, US)

Philippe was born in Paris, and is a very motivated and passionate individual, always hands on and very involved 
with everything he takes on. Graduate from the culinary school of Paris he began at a young age in upscale 
Restaurants and Hotels. Moved to Washington D.C. and in 1989 was the youngest manager for the Ritz Carlton 
Hotel, with his great knowledge in food and wine it opened doors to other prestigious restaurants in Washington 
DC and NY as well as importation and distribution of fine wines. He started his journey in Real Estate Investment 
at 25 years of age with an enthusiasm for all of its aspects. Moved to Miami Beach, Florida in 2000 and opened 
his first restaurant, sold it and began very active at a perfect time in real estate. He has invested and remodeled 
homes and is now the owner and founder of the Real Estate Company now “SOBE Realty”. He has many 
contacts worldwide in many industries which broadens his sphere and networking. 

Brian Henn - DIRECTOR OF INVESTMENTS & BROKERAGE (NY, USA)
Brian is a highly energetic, motivated loan specialist, with creative problem solving skills. He has been involved 
with strategic planning and is an effective communicator and leads with a proven ability to develop, manage, 
motivate and train staff. Brian has demonstrated the ability to meet deadlines deliver results and establish 
effective customer relationships. With degrees in: Industrial Technology and Management & Business 
Administration, Brian's experience is what Gillier Group was looking for. Brian has been in the sales industry for 
over 11 years and in the mortgage industry for 3 years.
He has worked at Ameriquest Mortgage Corporation, CP Mortgage INC, Concord and Freedom Mortgage 
Corporations. Brian has just opened New York and is helping clients with different projects from Technology to 
Hotels, Casinos, Building, Developments and all other projects that need funding or JVS. 



Our Corporate Team
Stuart Thomson - DIRECTOR OF INVESTMENTS & BROKERAGE (Perth, AUS)

Stuart has over25 years of international business experience and from 1989 to 2001 was Chairman and 
Managing Director of Professional Investment Consultants PIC was a start up company in 1989 and grew from 
one office and two consultants to sixteen offices and one hundred and three consultants’ world wide under his 
careful management. The business was sold in 2000 to a Saudi investor and is still in successful operation today.

Since 2001 Stuart has become Chairman of Southern Valley Golf Course, UK; Managing Director of John Carne 
Hair Salon, Wimbledon, UK; and Managing Director of an Italian furniture importing business in Perth. Stuart 
brings with him a wealth of international business experience and extensive knowledge of the Middle East and 
Australian market. Stuart constantly brings clients’ to the UAE and helps them fund their projects  Funding from 
Australia has always been a challenge and Stuart is helping clients so that it is a stress free and a win win 
situation.

Rajiv Sinha - DIRECTOR OF INVESTMENTS & BROKERAGE (Abu Dhabi, UAE)
Rajiv Sinha has an extensive experience in the financial services industry in relation to personal finance, 
insurance and investment. He started his career with National Insurance Company; India in 1977 as a marketing 
officer and since 1985 till now Rajiv is the Manager, Regional office to one of the largest insurance companies in 
the UAE.

Rajiv serves thousands of clients in his region and was qualified 6 times for the Million Dollar Round Table 
conference. He is the founder and director of Alpha International Real Estate Funds which required Millions to be 
invested in India’s real estate market. He also has a large network of high net worth and VIP contacts, both in the 
UAE and India, and highly experienced in fund raising and projects financing. Mr. Sinha holds an MBA in 
marketing from the University of Missouri, USA.



Our Corporate Team
Son Olney - DIRECTOR OF INVESTMENTS & BROKERAGE (Vegas, US)

Son has been a native of the Las Vegas community since 1975, Mr. Olney has witnessed firsthand the dramatic 
growth of the Las Vegas real estate industry. Having been involved in commercial real estate his entire 
professional career, Mr. Olney specializes in Casino and Hotel acquisitions. Over the past several years Mr. 
Olney has gained superior market knowledge, vast sphere influence and genuine commitment to his clients. Mr. 
Olney currently is the President of the Generation Luxury Group and a managing partner of his Casino & Hotel 
division “International Dealmakers”. Mr. Olney’s notable and highly successful real estate career has not gone 
unnoticed as he continues to earn new business at a steady pace. “Son has an individualistic style and abounding 
creativity. Most importantly, he has the confidence to pull it off.”

Ajay Mehta - DIRECTOR OF INVESTMENTS & BROKERAGE (Sharjah, UAE)
Ajah has over 10 years of techno-commercial international experience in different sectors viz. the manufacturing 
industry, international marketing, architectural & construction products & services marketing, real estate 
development consulting, business consulting etc. He has worked with esteemed organization like Birla VXL 
Limited, Deepak Fertilizer Limited, Henley Industries Nigeria Limited and Saint-Gobain Glass distributor. He 
graduated in Chemical Engineering from the Gujarat University in India. He is present in the Gulf region since 
2003 and since than he is proactive in the Construction & Architectural sector in the region. He is ever willing to 
charter into new waters to create business opportunities with honest and win-win approach.  



Our Corporate Team
Ingrid Gradinger - DIRECTOR OF TOURS & TRAVEL (Nadi, FIJI)

Ingrid was born in Vienna, Austria and in her youth developed a keen interest in traveling. After her education in 
the tourism/hospitality industry and working at a hotel in Vienna for seven years in different capacities she spent 
several years with extensive travel in Africa, South-East Asia, North America, Australia, and other parts of the 
world. While “on the road” she worked in Hong Kong, Vancouver and Sydney among other places and gained 
valuable experience in the travel industry. 1991 Ingrid arrived in Fiji and has not left the country since. 
She built a beach resort on Waya Island in the Yasawa group and due to closely working with the locals gained 
invaluable insights into the tradition and culture and also learned the Fijian language.

Since selling the resort in 1999 she has lived mostly on the main island of Viti Levu and worked as a travel 
consultant for a leading Fijian In bound center as Product Manager German, until starting her own company with 
partner Betty Patalis and Gillier Group. Ingrid develops and conducts individual tours for FITs and small groups, 
has published a Fijian-German phrasebook and her German Travel/Guide book for Fiji which will be on the market 
in early 2008.  

Elie Naim Ataya - SALES MANAGER (Dubai, UAE)
Elie was born in the UAE but has a Lebanese background. He is talented and speaks many languages which is a 
big help in his position He also has a Bachelor degree of Business, High School Diploma and has worked from 
1999 in the UAE.
In 1999, he worked for Emirates Holiday than as a passenger Agent and moved up to the emirates Airline division 
and was in charge over 20 staff.

Elie moved to the Travel Section at the Arabian Travel Market and joined the Mall of Emirates as the Media and 
Promotion Sales Executive. Elie has the experience and the personality for the Sales Manager position and is 
very motivated for the new challenge  



Our Corporate Team
Kader Hammadi - GENERAL MANAGER (Dubai, UAE)

Kader was born in Algeria and raised in Paris. He spent 10 years working throughout Europe in a variety of 
hospitality, fashion and public relations roles. Whilst working in Paris’ competitive fashion industry Kader was 
responsible for dressing a number of members of the Saudi Royal Family. During this time he learnt to speak 
several languages, he speaks fluent; French, English, Spanish, Arabic and Algerian.

Kader moved to Australia in 1993 to further his chosen path in hospitality. He has run some of the most 
successful restaurants on Australia’s busy Gold Coast including Giulio’s which won 5 awards during his time 
there. He specializes in turning a failing operation into a prospering one and has a keen business sense.
Kader has worked in many roles within the restaurant and hotel trade including; Restaurant Manager, Restaurant 
Owner, Marketing Executive, Restaurant Consultant and Executive Food and Beverage Manager. His most recent 
role was that of General Manager for the pre-opening of a new 5 star resort located in the Mamanuca group of 
islands in Fiji.

Kader has an outgoing personality and thrives on meeting new people. He is extremely hardworking, positive and 
has an appetite for life that is second to none. His natural charisma has made it easy for him to make those all 
important contacts for anyone wishing to do business in the Pacific. Kader excels in customer service and is firmly 
committed to maintaining good relationships with his clients.  



Our Corporate Team
Betty Patalis - INTERACTIVE & INTERIOR DESIGNER (Dubai, UAE)

Betty can be called upon to make the best selections for enhancing our Hotel’s decor or designing the hotel 
specifications. Betty and her team are trained in hospitality business deigns where their goal is to create the 'look 
and feel' our Hotels desire with cost effective, easy to maintain materials and furnishings. Betty and her team will 
ensure the selections that will make best coordinate with the existing or desired decor. Betty clearly understands 
the importance of budgetary demands, cost control, critical delivery schedules and on-going maintenance 
requirements and with her 11 years of experience in the industry she will work quickly and efficiently to stay within 
the Hotel’s budget and meet the deadlines. Betty selects the most appropriate alternatives to accentuate the 
Hotel’s design. She works with many qualified manufacturers who have excellent custom production capabilities.  

Chantelle Gillier - MARKETING & OPERATIONS (Nadi, FIJI)
Chantelle Gillier has been managing Call Centers and corporate marketing companies from an early age. Starting 
off in the Operations department Chantelle progressed rapidly through the Sales and Marketing Industry, where 
she also specialized in Training, Recruiting and Customer account management. Chantelle has also been 
involved with a large variety of different products ranging from finance, marketing, hotel development, 
telecommunications, holiday packages, IT products, door to door marketing and corporate business development.
Chantelle has a work ethic second to none and is known as an enthusiastic, positive team player. She thrives for 
her love of product knowledge and has been highly involved with direct sales roles to set the high expectations 
our organization strives for. Managing team leader positions and general management Chantelle has even taken 
the opportunity for travel to South East Asia, throughout the United Arab Emirates and throughout Australia to 
train a large variety of inbound and outbound call centers specializing in high return products. Chantelle’s role, 
knowledge and experience within Gillier Group organization will ensure that Gillier Group will be internationally 
recognized as a leader in high levels of customer service, professionalism and the delivery of 100% of our 
objectives.



Our Corporate Team

Antia Ann V. Odero - EXECUTIVE PERSONAL ASSISTANT (Dubai, UAE)
Antia Odero is a seasoned Executive Assistant, maybe considered a “veteran” in the administrative field. She has 
an extensive working experience in the banking industry for 10 years, an enthusiastic learner in the field of 
hospitality and sales for 6 years and a passionate worker in the investment industry for more than 2 years. Her 
attitude towards work is incredible and always with passion. Antia is the epitome of the contemporary corporate 
office professional, a multi-tasker and an organized team player.

She has been handling various positions in the Association of Administrative Professionals since 1997. She 
spearheaded Fund Raising Campaign for the association scholars and has led in updating her Association 
Website. Due to her commitment and excellent interpersonal skills, she has been noticed, was nominated and 
became a three time finalist in a prestigious award.
She finished her Administrative and Business Management Course in the University of Santo Tomas in the 
Philippines.

Aaron Mc Ilhagga - SALES MANAGER (Nadi, FIJI)

Aaron McIlhagga has over 10 years experience in the international sales industry specializing in all target markets 
ranging from residential sales, small to medium business sectors and corporate clients. Aaron is recognized for 
his achievements with a considerable quantity of international sales awards and prizes for excelling to the top 1% 
in sales and customer service for his career. He is extremely customer focused, enthusiastic, and passionate 
about delivering results and committed in developing and maintaining business relationships. Aaron will ensure all 
clients who invest will receive the highest level of service, the ‘correct’ investment for their criteria and that our 
team holds our customers and our credibility as our number one focus. 



Welcome to Gillier Real Estate, the most popular French property group.

We specialize in advertising real estate properties for sale all over the world. Our 
properties are advertised by both estate agents and private vendors located 
throughout France, London, The US, Spain, Tunisia, India, China and the UAE. We 
include traditional and modern hotels, casinos and Developments, homes, country 
and town properties, farms, lakes, chateaux, oil opportunities, development  land, 
coastal properties, building plots and investment properties. 

The real estate market has gone back to a time where hotels, casinos, oil companies, 
Telecommunication, developments and technology are at its peak. Gillier real estate 
has released its portfolio with many opportunities to sustain the high demand in 
today's market.

The Company has expanded to New York, Vegas,London,Perth,Cairo and Florida to 
obtain more choice and a larger variety of Assets and Portfolios with plans to grow in 
new markets like Hong Kong, India, China, Tunisia and Singapore.

Developing Global Opportunities

Gillier Real Estate



Gillier Marketing
Gillier Marketing is a dynamic marketing company in Dubai (UAE) and have an office in Fiji We deal with various 
clients in the Financial Industry, Real Estate Companies,Telecommunications, Debt Recovery, Hotels, Advertising, 
Travel & Tourism, Charities,Construcution Companies and Energy Industries. Our clients are some of the largest in 
the world and our Customer Service is second to none.

As marketing is about IMPACT and EXPOSURE, our focus is to create a positive impact on our clients by exposing 
their products and services directly to the consumer market i.e. Direct Marketing.

Gillier Marketing prides itself on the quality of their very talented, professional and dedicated group of staff and 
sales/customer service consultants.

Passion, commitment, results and people are the keys to our success at Gillier Marketing.

SERVICES

• To provide impeccable Customer Service with our consultants understanding customer needs, wants and   
preferences so as to achieve the highest level of consumer satisfaction 

• Branding and Logos to create the clients Identity and Capture the market.  
• To increase your clients’ customer base and customer loyalty”
• To provide our staff/consultants with professional, ongoing training and opportunities for progression
• To provide the in-house information systems required to support our vision and deliver outstanding customer  

service 
• To increase our efficiency and throughput by constantly reviewing and adopting the latest technologies and 

systems available to date 
• Brochures Designs, Business Cards, Professional Websites and all Tools to Drive Your Business.



Gillier Foundation
Founded in 2008 by Gillier Foundation is a unique grassroots organization whose mission is to assist the popular, 
democratic movement in Fiji. Its goal is to help strengthen civil society in Fiji as a necessary foundation for democracy 
and development. 20% of all Gillier Group projects will be paid in to Gillier Foundation.

Constituency Involvement

Gillier Foundation of Fiji takes its lead from the villages and women's organizations with which we will collaborate. 
Gillier Foundation is based on the premise that the Fijian people understand how development is best achieved in 
their country. Therefore, Gillier Foundation follows the lead of grassroots organizations in program and priorities. The 
Gillier Foundation never dictates to a community organization what should be done. Through discussion and 
reflection, the villages decide what is best for their community and present the project to Gillier Foundation for support.

Program Areas

Gillier Foundation focuses its funding in five main project areas:

• Sustainable Development — Sustainable agricultural projects help increase food security and income for peasant  
families. Many of these projects benefit women, who bear more of the burden in the agricultural economy. 

• Community Micro-credit — Members of a community organization band together to form collective micro-enterprise 
funds to provide one another with much needed capital to start self-sustaining community projects. 

• Environment — the conservation of Fiji’s waning natural resources is central to all Gillier Foundation projects. 
Community cisterns and irrigation systems help community’s secure safe and efficient water supplies while  
community reforestation projects curb deforestation – the most rapid in the Western Hemisphere. 

• Organizational and Leadership Training — Along side our routine technical and management training programs,   
Gillier Foundation provides organizational and leadership development training programs for peasant organizations    
and women’s associations. 

• Education---Gillier Foundation will also help on children education in many of the villages of Fiji to secure a future for 
our children



Gillier Foundation
Why are we so passionate about nonprofit charities? The funds go directly to the right people and the right people 
are getting the help and support straight away. We start with a great Charity Fund , but we don't stop there. We also 
provide solutions that make the nonprofit sector work better. Our Charity Staff have a wide range of tasks, including:
charity verification.

Education, Food and Water supply, Homes, Medical Benefits and raising funds are what Gillier Foundation' s Goals 
are all over Fiji. Gillier Foundation receives no government funding; therefore, we rely on the generous support from 
our own developments or individuals, community groups, Trusts, Foundations and corporations.

We will also help raise funds for our long term Charity projects. Please contact us to discuss any of the fundraising 
options. Every dollar is gratefully received.

compensation benchmarking

• research 

• qualification 

• market analysis outreach 

• development 

• oversight 



Gillier Call Centers
Gillier Call Centers specializes in helping businesses employ Telemarketing agents by working in joint ventures with 
well recognized International Call Centers. By utilizing overseas call centers, your company will gain an international 
presence and nearly halve its telemarketing costs.

With a head office in Dubai, the centers are located in Fiji, India, Mauritius, The Philippines, Italy , France, Spain, 
Germany, Poland and India.

These call centers supply superior customer service, sales oriented; credibility to your business and you can expand 
quiet rapidly.

Partnering one of the Largest International Marketing companies who are specialized in Loyalty, reward and incentive 
programmes, Gillier Call Centers employs and subcontracts staff that have the experience in specialized fields, 
allowing our clients to deliver the required results.

Experience and Expertise

Gillier Call Centers has a large number of services from call centre services, inbound and outbound, customer service, 
lead generation, and sales.

We pride our selves on listening to our clients and intergrading a complete solution.

Gillier Call Centers have over eight years experience in the industry, thus being the experts in their field. Much of our 
experience has been gained in the banking business (Credit cards, EFTPOS, superannuation, insurance, shopping 
centers, customer service, data processing, mortgages, loan facilities, debt collection and much more).

We are currently working with some of the major Telecommunication companies in such forms as; inbound & 
outbound services as well as appointment setting. Another service that Gillier Call Centers has to offer is to assist with 
your scripts, reports, online systems, disposition and migration documents.



Gillier Consulting/Development
Gillier Consulting offers a number of services for small to mid-sized companies and renders professional advice 
and guidance in the development of strategic business and marketing plans for the purpose of fostering our 
clients' growth. Below are some of services provided by Gillier Consulting Services.

Gillier Consulting provides a wide range of business consulting services for our clients, including: 

• Design of Business Development programs for clients desiring to open new markets for their existing products   
both in Dubai and overseas, including logistics and personal introductions to potential buyers and distributors.

• Gillier Consulting advises on utilizing a company's assets to their fullest extent. This includes alternative uses 
of assets, untapped markets, and distribution channels through building a strategic plan to realize a company's
greatest potential.

• Searches for viable opportunities to utilize the resources the company may acquire through acquisitions, joint 
ventures or mergers.

• Employs state-of-the-art techniques and develops strategies to improve the Client's internal efficiencies and 
overall effectiveness. Gillier Consulting has it s own design team, marketing team, sales team, management     
team, lawyer, accountant, draftsmen, website site designers and architects all in-house to deliver a faster, cost 
efficient and better service and delivery to each of our clients



Gillier Construction
Gillier Construction is the parent of Gillier Construction Company, one of the country s largest Marketing and 
Development Company with contractors and construction materials producers.

Gillier Construction serves both public and private sector clients and is comprised of many well-coordinated, highly 
professional teams of BUILDERS located across the country. We are best known for Development and Hotels 
infrastructure projects including condos, marinas, high rise buildings mass transit facilities and airports. Gillier 
Construction also produces sand, gravel, ready-mix and asphalt concrete and other construction materials. Unusual 
among large contractors, Gillier Construction is equally effective at building both large and small jobs through its two 
operating divisions, from small site developments to massive million-dollar projects.

Gillier Construction serves local home markets in Fiji and builds smaller projects of shorter duration. Our Company 
has Hotel building experience as well as high rises, villas and all commercial developments.

In the very best sense of this tradition, we aspire to be "Master Builders." As such, we also spend considerable time 
and energy building the foundation for Gillier Construction that will be prospering 100 years in the future. Our Code 
of Conduct speaks to the best of who we are and is integral to our continuing efforts to build the character of our 
workforce and our company. In addition, we take pride in building quality projects and value for our customers, as 
well as rewarding careers for our employees. Through our extensive Employee Development Initiative, we are 
building exceptional leaders. They in turn have built strong partnerships with a host of suppliers, subcontractors, 
banks, insurance companies, surety companies and as a result of our nationally recognized "Partnering" program 
with customers as well. The foundation for all these relationships is mutual trust and respect earned from many 

years of adherence to Gillier Construction's Code of Conduct.

We are currently expanding in Dubai, Abu Dhabi and Bahrain and will be ready to trade in 2008.



Gillier Brokerage
GILLIER BROKERAGE AND INVESTMENTS (COMMERCIAL LENDING)
Currently operating in Dubai, New York, Vegas, Florida, London, Cairo, Fiji and Perth expecting to open Hong Kong, 
Singapore and Qatar this year. Gillier Brokerage and Investments has a division for any loan purposes.
We offer – Integrity, fast service, choice and the ability to produce. The financing can be arranged from the UAE, 
Qatar, Bahrain, Saudi Arabia, Oman, Europe and the US but most importantly available in any country in the world 

Types of Loans:

Refinance 
Acquisition 
Joint ventures 
Expansion 
Property 
Developments 
Bridge Loans 

Lending comes from banks, private funds, hedge funs, supper funds, life companies, bonds and private individuals.
Many of our investors like Joint Ventures and invest in Technology, Hotels, Casinos, Developments, Gold, and 
many more projects. Our rates are very competitive and Gillier Brokerage and Investments will get you the best 
interest rates with a fast turn around.

With contacts all over the world, Gillier brokerage and Investments is confident finding a lender or investor for most 
projects

Partnership 
Buyout 
Home and land 
Apartments 
Offices 
Commercial



Gillier Travel
Partners Target Quality
Gillier Travel was founded in 2005 by partners Ingrid Gradinger and Betty Patalis, with the intention of providing 
tourists with high quality holidays at affordable prices. 
Over the years the company has grown considerably in terms of size and range of amenities based on our 
dynamic packages and quality offerings and an ever increasing reputation for our professional, reliable and 
friendly service.

International Clients
Gillier Travel clients are certainly international. We cater to groups and individuals from Dubai, Korea, China, 
Australia, Europe, New Zealand, North America, Thailand and from emerging travel markets worldwide.
We have coaches of superior standards and all our drivers and guides are experienced professionals who 
understand the experiences they are sharing and who are there to make your tour an unforgettable journey. 

Creating Memories
Ensuring that our clients experience a fantastic holiday is the very core of our vision. We understand the elements 
that create a memorable holiday experience and we know how important the role of the coach driver, the guide 
and all the hundreds of little details that exist which will ensure that your holiday is the dream vacation that you 
always imagined. 
Our staff are regularly monitored, evaluated and trained to provide spectacular service. We realize that everyone 
who travels on one of our holidays is a valued customer, and we are pleased to welcome back regular travelers 
year after year. You may join us as a guest, but you will leave us as a friend

First Class and Affordable 
Experience first class holidays at affordable prices, traveling in style in our own executive coaches, and lodging in 
top hotels and resorts across Fiji, Europe, Dubai, Tahiti, The Maldives and the outer Islands and countries,

With year-round tours ranging from exciting city breaks to relaxing seaside locations, Gillier Travel has the dream 
vacation to suit everyone’s individual taste and desire



Gillier Seminars
We are the global authority in Optimal Thinking and the world's premiere personal and professional optimization 
company. Our purpose is to optimize the thinking and performance of individuals and organizations with Optimal 
Thinking. We provide corporate consulting, private consultations, public and on-site seminars, executive and life 
optimization coaching, products and resources that facilitate individual and business optimization and consistent 
peak performance. 

We work within large corporations, government and educational institutions, not-for-profit organizations, small 
businesses, and with private individuals. Have you attended a leadership training seminar or time management 
workshop recently? Many people attend motivational speeches, business success seminars, and even seek out 
peak performance seminars only to settle for second best. After attending copious motivational speeches and 
management training seminars, they are still unsatisfied. Suboptimal motivational speeches and professional 
development seminars produce suboptimal results!

"Optimal Thinking has a little bit for everyone and will help people be the best self they can be."

Oncall Marketing by Gillier Seminars

Customized speeches and seminars to optimize - not just improve - get better and organizational performance. 
We help your business to get more sales, productivity and qualifying your clients. Closing is not the only tool 
available in sales and not knowing the steps is very expensive. Our Seminars can be from 3 days to 12 months 
depending on your needs. 

From client trust, closing the sale, disturbing, creating urgency to buy now, target setting, solutions, staff 
performance, planning the sale and more will help in all those areas



Dubai/Abu Dhabi Office (UAE)

Tel:  (+971) 505 444 222
Fax: (+971) 43421723
bruno@gilliergroup.com

Las Vegas Office (US)

Tel: (+1) 702 810 1420
Fax:(+1) 702 425 6546
son@gilliergroup.com

New York Office (US)

Tel:  (+1) 631 428 3297
Fax: (+1) 206 203 0214
brian@gilliergroup.com

London Office (UK)

Tel: (+44) 7967 562 723
Fax:(+44) 207 681 3353
sharon@gilliergroup.com

Perth Office (Australia)

Tel:  (+61) 8 9380 6699
Fax: (+61) 8 9380 6122
stuart@gilliergroup.com

Florida Office (US)

Tel: (+1) 813 277 6394 
Fax:(+1) 866 459 0598
eric@gilliergroup.com

Cairo Office (Egypt)

Tel:  (+2) 012  2491388
Fax: (+2) 03  5221830
fares@gilliergroup.com

Sharjah Office (UAE)

Tel:  (+971) 501545810
Fax: (+971) 4 3421723
ajay@gilliergroup.com

Doha Office (Qatar)

Tel:  (+2) 03  5221830
Fax: (+2) 03  5221830
mohammed@gilliergroup.com

New Delhi Office (India)

Tel:  (+91) 989 977 1146
Fax: (+91) 112 755 3500
steven@gilliergroup.com

Malaga Office (Spain)

Tel: (+34) 952 443 526
Fax: (+34) 952 567 389
chris@gilliergroup.com

Miami Office (US)

Tel:  (+1) 786 3997736
Fax: (+1) 786 2061190
philippe@gilliergroup.com

Tel Aviv Office (Israel)

Tel: (+972) 50-2330000
Fax: (+972) 3-6410581
rony@gilliergroup.com

mailto:bruno@gilliergroup.com
mailto:son@gilliergroup.com
mailto:brian@gilliergroup.com
mailto:sharon@gilliergroup.com
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A Partnership for SuccessA Partnership for Success

www.gilliergroup.com
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